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You are a part of the Great Wealth Transfer that will 
continue for the next 20 years, either as a giver or 
receiver of wealth. According to Cerulli Associates, if 
you are a Baby Boomer, your generation is projected 
to transfer $84 trillion to younger generations, primarily 
Gen X and Millennials, but also to Gen Z.1

Imagine
When you imagine the day your children or grandchildren  
receive the wealth you are leaving them, how do you 
hope they respond? What do you hope they say? What 
do you hope they do? What impact do you hope the 
financial wealth you give them will make on their lives?

Some people say they do not think about this event 
because it does not matter, they are gone, the kids are 
going to do what they are going to do. Others say they 
are not leaving the kids enough to make an impact. 
Many assume because they have created trusts that all 
will go well with the transfer of their wealth. Based on 
our experience, we suggest it does matter how well you 
prepare your heirs and preparation makes a difference 
regardless of the amount inherited. 
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Generation Years of Birth

Baby Boomer 1946 – 1964

Gen X 1965 – 1976

Millennial 1977 – 1995

Gen Z 1996 – 2015

Consider how much money is enough to hurt a child or 
grandchild. An advisor asked a group of their clients this 
question and the response was $100,000. The stories 
of negative impact include a grandchild dropping out of 
college, going on a travel and a spending spree. They 
never get back on the education path. Many of us know 
a story about an inheritance becoming financial fuel 
that ignited an undisclosed addiction issue. However, 
a situation many are not aware of is the sudden wealth 
syndrome. Sudden wealth syndrome (SWS) is a type of 
distress that afflicts individuals who suddenly come into 
large sums of money. Becoming suddenly wealthy can 
cause people to make decisions they might not have 
otherwise made. Symptoms include feeling isolated from 
former friends, feeling guilty about their good fortune, 
and extreme fear of losing their money.
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Enhance the positive impact of transferring wealth 
Experts agree that education, professional planning guidance, and communication will help you prepare your heirs for 
the wealth they will inherit. 

Increase financial literacy 
Increased financial literacy through financial education 
at all phases of life on a range of topics will contribute 
to more effective wealth transfer. The president and 
CEO of the National Endowment for Financial Education 
(NEFE), Billy Hensley, Ph.D., acknowledges that “feeling 
confident in making optimal financial decisions can be 
difficult to attain and it can take time but, undoubtedly, 
gaining as much information and knowledge as possible 
can directly correlate to improving an individual’s 
confidence level.”2 

Do it yourself 
You can promote opportunities to learn as a family. 
For example, play one of the 14 Money Smart games 
provided by the Federal Deposit Insurance Corporation 
(FDIC) on its Money Smart website with your children 
or grandchildren https://playmoneysmart.fdic.gov/
games. The NEFE also provides two free publications, 
“40 Money Management Tips Every College Student 
should Know,” and “Your Spending, Your Saving, Your 
Future,” an all-in-one guide that addresses financial goal 
setting and other topics.3 We also provide a short list of 
activities for families at different phases of life at the end 
of this article.

Visit the Key Financial Wellness Center 
The Key Financial Wellness Center is available to 
everyone through key.com. It provides a series of 
financial wellness articles on a range of topics and offers 
an opportunity to schedule a Financial Wellness Review. 

Select clients may use EverFi  
education service 
Select clients can ask their advisor to enroll their family 
in an educational service provided through EverFi. This 
value-added service provides web-based interactive 
courses, from grade school to high school, college  
and into adulthood. EverFi courses are designed to  
help you and your family feel more confident about 
managing money. 

The Key Private Bank Wealth Management page  
on our website, key.com. provides a wide range of 
articles to help you grow, preserve, protect, and transfer 
your wealth.

Increase 
Financial 
Literacy  

Education

Engage in the 
Financial 
Planning 
Process

Initiate Family 
Communications 

About Money 
and Values

Three Important Elements of Preparing Heirs
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Engage in the financial planning process 
Comprehensive, holistic wealth planning helps you 
project how much wealth you are leaving your heirs after 
you have sustained your desired lifestyle and accounted 
for any difficult situations such as a prolonged down 
market and/or a significant long-term care expense. 
The planning process also helps model different wealth 
protection and tax reduction strategies. Quantifying how 
much your family may inherit in a best- and in a worst-
case scenario helps you add meaningful detail to how 
you imagine they will react when they receive the funds. 
If you do not have a plan, contact your advisor to begin 
the process.

Once your plan is in place, your advisor may be able to  
help your children develop their own financial plan. Going  
through the planning process will help them apply what  
they have learned through your financial education efforts,  
and it will encourage a sense of financial independence. 
They will know how much they can accomplish on their 
own rather than relying on family wealth. 

Another consideration is the planning process may 
provide confidence to give or give more to children while 
you are living, so you can guide and enjoy the positive 
impact it has on their lives rather than waiting for all your 
wealth to transfer at your death. Giving while you are 
living will also help initiate family communication about 
money and values, a topic we will discuss in Part Two  
of this series.

Ideas for Increasing Financial Awareness at Different Phases of Their K-12 Life

Preschool
• Saving

Early Elementary
• Balancing spending and saving
• Saving for later
•  Growing in generosity  

(helping others)

Older Elementary
• Balancing spending
• Short-term saving 
• Investing
•  Growing in generosity 

(helping others)

Middle School
•  Evaluating risk when investing 

(model portfolio)
•   Growing in generosity  

(helping others)

High School

•  Earning and managing real money

•   Growing in generosity  
(helping others)

Considerations for the Great Wealth Transfer – Part One

How Can I Prepare My Children or Grandchildren  
for the Wealth They Will Inherit?

https://www.key.com/kpb/our-insights/index.html?ppc=2108_cmpkpbwealthinsights_alias


For more information, please contact your advisor.

The Key Wealth Institute is a team of highly experienced professionals representing various disciplines within wealth 
management who are dedicated to delivering timely insights and practical advice. From strategies designed to better 
manage your wealth, to guidance to help you better understand the world impacting your wealth, Key Wealth Institute 
provides proactive insights needed to navigate your financial journey.

The bottom line 
Being unprepared for an inheritance may have a 
significant impact on your child or grandchild. At the 
beginning of this article, we asked you to imagine 
the day your children or grandchildren receive their 
inheritance. We hope you can picture how increasing 
financial literacy and engaging in the financial planning 
processes can help make your Great Wealth Transfer 
truly great.

Next
The Great Wealth Transfer Part Two

Our discussion on how to prepare for 
the Great Wealth Transfer will continue 
in a separate article that suggests ways 
to initiate family communication about 
money and values.
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1 Cerulli Associates, “The Cerulli Report: U.S. High-Net-Worth and Ultra-High-Net-Worth Markets 2023.”
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